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AUTHENTIC, highly original, charged with
passion...Dr John Clements will transform your
-~ =, performance to a new dimension. He will engage
©  your heart as well as your mind...If you love
: stories and personal illustrations, you are sure to
; love Dr John Clements. He helps organisations,
teams and leaders achieve excellence through
wisdom.

Dr. John Opens Your Eyes...

When working with his audiences, Dr. John’s aim is
to open up their I’s. Not the eyes in their faces, but the I’s
within them. I’s such as:

» Intuition - do you know how and when to use yours?
» Integrity - an essential in all personal and business matters
» Initiation - taking control of your own situation

» Influence - how to use it to your best advantage

John’s speaking material is based on his exclusive knowledge,
wisdom and insights - gained from years of experience
facilitating ordinary people to achieve extraordinary results in
sales, corporate excellence and leadership development. He
talks only about what he knows best — a fact reflected in the
high level of originality in the material he shares with the
audience.

Enduring Practical Value!

John delivers his message with passion to “grab” the audience
instantly and it has enduring practical value. The insights he
generates are as old as time but as modern as the twenty-first
century. That’s why he’s able to bring half a lifetime of
experience to the job of promoting excellence as a benchmark
for top performance!

Achieve Excellence Through Wisdom;

with Dr. John Clements

Dr. John Clements offers to help your organisation on it’s
route towards “Excellence through Wisdom” via keynotes,
presentations, and training carefully tailored to your specified
requirements.

Core Programmes

“Why live in the dimness of mediocrity,” the good Doctor
asks, “When you can bask in full inspirational glory of
excellence?” Here are some examples of the many keynotes,
and trainings that will revolutionise you and your company:

» The Power To Let Go

» Servant Leadership: Predominance Without Domimnce
» Birth Of A Notion

» Stake Out Your Plot For Success

» Frozen Assets— Stunted Lives

» Where’s Your Golden Window?

» How to Earn the Right

» Live For the Season!

» You Can Think Like a Fish

» The Ultimate Business Angel

Contact us for further information...

To schedule your meeting or receive more information on how
to bring Dr. John Clements’s personalized message to your
group please contact:

Dr John Clements
or email;

tel: 01603 436658
john@lifewisecoaching.org

He is the author of the best selling book “Make Your Walls
Tumble: How To Change Your Impossible To Merely
Difficult, Then Achieve Success,” endorsed by Ruth Stafford
Peale (wife to the late Norman Vincent Peale, famous for his
book “The Power of Positive Thinking”, the Dali Lama and
many other international names.

Forrest Wallace Cato has featured him in his best selling book,
“What It Takes To Make You Great” — a book about
America’s three most famous motivators of all time.
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Also acknowledged as a master in the art of
G ILE] salesmanship, and originator of the “Selling
ﬁ?,}\ Becomes You” program, John was called in by
“Z'I Mickey Greenfield PhD, to write the introduction
1 to his bestseller, “The $ales Slump Doctor Is In!”

Considered to be an expert on the works of Dr
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Napoleon Hill. The Napoleon Hill Foundation commissioned
him to write a new introduction for a new edition of Dr Hill’s
famous book, “How To Sell Your Way Through Life”

He has written and had published internationally over 100
articles on self-mastery, character development, self-
improvement.

John has also has been featured on several television
programmes in the UK.

For over the past three decades Dr John Clements ~ MEM2ER
has read and researched over 5,000 books on
psychology, philosophy, ethics, personal
development, biographies, history, religion.
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